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A  N O T E  B E F O R E  Y O U  B E G I N

A Note Before You Begin

Thank you for taking the time to think this through carefully. Moving out of a home you have lived in for
years is rarely just a transaction. It is a decision about how you want your days to feel, what you want to
spend your time and money on, and what comes next.

Here is how I would think about it. Downsizing is not about having less. It is about aligning your home with
how you actually live now, and putting the value you have built to work for the things that matter to you. The
home that served one chapter perfectly is often simply more house, and more upkeep, than the next
chapter calls for. The question becomes how to make the move with the least friction and the most benefit.

This guide walks through the parts that tend to feel complicated: clarifying what you want, picturing the life
you are moving toward, making sense of your equity, timing the sale and the purchase, and preparing a
long-held home for today’s market. None of it has to happen quickly. It just has to happen in the right order.

W H AT  T H I S  G U I D E  C OV E R S

Clarifying your goals and the life you want

Understanding and positioning your equity

Timing the sale and the purchase

Preparing a long-held home for sale

Sorting, moving, and the homes to consider

Tim Petrinec
REALTOR®, Berkshire Hathaway HomeServices Carolinas Realty
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S T E P  O N E

Start With the Goal

NAME WHAT THE MOVE SHOULD GIVE YOU

People reach for the word downsizing, but the real goal is usually more specific: less to maintain, single-
level living, the freedom to lock the door and travel, a better location, or freed-up equity and lower monthly
costs.

CHOOSE YOUR TOP PRIORITIES

A home that delivers everything is rare. A home that delivers the two or three things you care about most is
very findable. Naming those priorities first makes every later decision simpler.

LET PRIORITIES DRIVE THE SEARCH

Once we know what matters most, we stop reacting to listings one at a time and start filtering for the
homes that actually fit how you want to live.

W H AT  TO  C L A R I F Y  F I R S T

How much maintenance you want to keep, and how much to hand off

Whether single-level or low-step living matters to you

The locations and amenities you want to be near

What you want your equity to do in this next chapter

A  T I P  F R O M  T I M

“The goal is not a smaller house for its own sake. It is a home that fits the life you actually
want to live now.”

Q C  H O M E  A D V I S O R S S T E P  O N E
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S T E P  T W O

Picture the Life You Want

The best downsizing decisions start with how you want your days to feel, not with square footage.
Before we talk homes, it helps to picture the life you are moving toward. These are the dimensions
most people weigh, and there are no wrong answers, only the mix that fits you.

COMMUNITY AND CONNECTION

Some people want a quiet, private home and their own corner of the world. Others want neighbors close by,
shared amenities, and a built-in social calendar. Communities organized around that, including age-
qualified active-adult communities, offer clubhouses, fitness, events, and interest groups. If a ready-made
social life ranks high for you, that points toward a very specific kind of place.

MAINTENANCE AND FREEDOM

How much of your weekend do you want back? This ranges from a smaller home you still care for, to a
townhome or villa where an HOA handles the exterior, to a true lock-and-leave that lets you travel for weeks
without a second thought. More services usually means a higher monthly fee, so it is a tradeoff worth
pricing.

ONE LEVEL AND EASY ACCESS

Many people moving from a larger home want to leave stairs behind. A primary suite on the main floor, a
single-level layout, a low-step entry, and wider, more open spaces make a home easier to enjoy now and for
years ahead. Single-level living also tends to hold its value and its appeal.

WALKABILITY AND WHAT IS NEARBY

For many people, the real upgrade is walking out the door to the things they enjoy: a greenway or park, a
morning coffee shop, a good restaurant, a wine shop, a farmers market, or the doctor and pharmacy.
Proximity to daily pleasures often matters more than an extra bedroom. Name the handful of things you
would love within a short walk or a five-minute drive.

A  T I P  F R O M  T I M

“Communities, HOAs, and age-qualified neighborhoods each carry their own rules and fees,
and they vary widely. For any community you are drawn to, we confirm the specifics
together before you commit.”

Q C  H O M E  A D V I S O R S L I F E S T Y L E
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S T E P  T H R E E

Understand Your Equity

IT IS LIKELY YOUR LARGEST CONSIDERATION

If you have owned your home for a long time, the equity in it is probably the biggest financial factor in this
move, and it is the part most people have not fully mapped.

KNOW YOUR REALISTIC OPTIONS

Selling gives you a range of choices for that value: buy your next home with little or no mortgage and lower
your monthly costs, buy comparable in price but newer or better located, or free up part of the equity for
other priorities.

WEIGH WHAT TO KEEP AND WHAT TO FREE UP

The tradeoff is always between what stays in the home and what you free up from it. There is no single right
answer, only the one that fits your goals.

A  T I P  F R O M  T I M

“I can show you realistic net proceeds based on current conditions. For the tax and financial
side, I will point you to a CPA or advisor who knows your full picture.”

Q C  H O M E  A D V I S O R S S T E P  T H R E E
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S T E P  F O U R

The Timing Question

The most common source of stress in a move like this, and almost entirely solvable with planning. The
core question is whether you sell your current home before securing the next one, or the reverse. Each
path has a clear tradeoff.

SELL F IRST

Gives you certainty. You know exactly what
you netted and what you can spend, and
you negotiate your purchase from a strong
position.

THE TRADEOFF

The gap between closings, which a
negotiated rent-back can often solve by
letting you stay in your home for a set period
after it sells.

BUY F IRST

Gives you a place to land and a calmer
move, with no interim housing to arrange.

THE TRADEOFF

Carrying two homes briefly and the financing
to do so, which can include bridge options or
a sale contingency.

A  T I P  F R O M  T I M

“If certainty and a clean budget matter most, selling first with a rent-back is often smoothest.
If avoiding any interim move matters most and your financing supports it, buying first can
be worth the short overlap. We choose deliberately, not by default.”

Q C  H O M E  A D V I S O R S T I M I N G
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S T E P  F I V E

Preparing a Long-Held Home

A home lived in and loved for years sells differently than a recently updated one, and that is normal.
The goal is not to renovate. It is to present the home clearly and let the market value it fairly.

DECLUTTER AND DEPERSONALIZE FIRST

The single highest-impact step, and in a long-held home the biggest task. Buyers need room to picture
themselves in the space.

ADDRESS VISIBLE MAINTENANCE

Small repairs, fresh paint in tired rooms, and clean, working systems matter more than major upgrades.

BE SELECTIVE ABOUT UPDATES

Not every dated feature is worth replacing. I will tell you honestly which improvements tend to pay back in
your price range and which buyers will happily update themselves.

B E F O R E  YO U  L I S T

Declutter and depersonalize, room by room

Complete minor repairs and touch-ups

Refresh paint and deep clean

Professional photography and clean staging

A  T I P  F R O M  T I M

“An established home is priced on what comparable homes are actually selling for today,
adjusted for condition. I will give you a clear, defensible range and the reasoning behind it.”

Q C  H O M E  A D V I S O R S P R E P A R I N G
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S T E P  S I X

The Move, Made Manageable

The logistics of moving out of a full home can feel larger than the real estate. It does not have to be
done alone or all at once.

SORT IN PASSES,  NOT ALL AT ONCE

Keep, gift, sell, donate, room by room over a few weeks rather than in a single sweep. Starting early makes
the whole thing calmer.

MEASURE WHAT FITS THE NEXT HOME

A smaller or single-level home holds less. Measure key pieces against the new floor plan before deciding
what moves with you.

USE THE RIGHT HELP

Estate sale professionals, donation services, and experienced movers exist for exactly this. Once you list
with me, I will connect you with vetted local resources for the parts you would rather hand off.

A  T I P  F R O M  T I M

“Most people find the sorting easier in short, regular sessions than in one marathon weekend.
Small, steady progress is the whole secret.”

Q C  H O M E  A D V I S O R S T H E  M O V E
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S T A Y  O R G A N I Z E D

Your Downsizing Checklist

One page to keep you oriented. Work through it at your own pace and bring any questions to our
conversation.

G E T T I N G  S TA R T E D

Clarify your top two or three priorities

Set a realistic, unhurried timeline

Review your equity and likely net proceeds

Talk with your CPA about the sale

P R E PA R I N G  YO U R  C U R R E N T  H O M E

Declutter and depersonalize, room by room

Handle minor repairs and touch-ups

Refresh paint and deep clean

Schedule photography and staging

S O R T I N G  A N D  M OV I N G

Sort by keep, gift, sell, donate

Measure furniture against the next floor plan

Line up movers and donation pickups

Digitize documents and photos

C H O O S I N G  W H AT  I S  N E X T

List the features that matter most

Decide on ownership style and location

Tour options that fit your priorities

Plan the sale and purchase timing together

Q C  H O M E  A D V I S O R S Y O U R  C H E C K L I S T
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Y O U R  O P T I O N S

Homes and Communities to Consider

Several kinds of homes can deliver the lifestyle you are after. Here is how the common options tend to
differ, described by what they offer rather than who they are for. Most people end up considering two
or three of these.

SMALLER SINGLE-FAMILY HOME

Your own lot and privacy, with less square footage and yard to manage. The most independence of these
options, and the most upkeep.

TOWNHOME

Attached, low-maintenance living, usually with an HOA handling the exterior and grounds. Often two stories,
though main-level primary suites exist.

VILLA OR PATIO HOME

Frequently single-level and built for easy living, with a small private yard and HOA-managed exteriors. A
popular middle ground between a townhome and a single-family home.

CONDOMINIUM

The least exterior maintenance, often with building amenities and lock-and-leave convenience. Ownership
covers your unit, with shared responsibility for the rest.

ACTIVE-ADULT OR AGE-QUALIFIED COMMUNITY

Neighborhoods organized around amenities and an active social calendar, typically single-level homes with
exterior maintenance included. These carry age-qualification rules and fees that vary by community, which
we confirm together.

A  T I P  F R O M  T I M

“The right answer is usually a short list, not a single type. We match the options to the
priorities you named, then tour the two or three that fit best.”

Q C  H O M E  A D V I S O R S Y O U R  O P T I O N S
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W H A T  I S  N E X T

Choosing the Next Home

Once your priorities and your short list of home types are clear, the search gets focused. Rather than
reacting to listings one at a time, we evaluate each option against what matters most to you.

EVALUATE AGAINST YOUR PRIORITIES

We weigh each home on the few things you ranked highest, whether that is single-level living, walkability,
low maintenance, or a specific location, so comparisons stay honest.

LOOK PAST THE STAGING

Layout, access, natural light, storage, and how the home actually lives matter more than paint and furniture.
We look at the bones and the location.

KEEP ONE EYE ON RESALE

The features that make a home easy to enjoy now, single-level access and a strong location among them,
tend to be the same ones that make it easy to sell later.

A  T I P  F R O M  T I M

“I describe homes by their features, layout, location, and access, never by who I think should
live there. Your priorities drive the search.”

Q C  H O M E  A D V I S O R S W H A T  I S  N E X T
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G O O D  T O  K N O W

Worth a Professional’s Eye

Two topics come up often in a move like this, and both deserve the right expert rather than a real
estate opinion.

TAXES ON THE SALE

There are well-known provisions that affect the gain on a primary residence. Whether and how they apply
to you is a question for your CPA or tax advisor, and it is worth asking early.

ESTATE AND OWNERSHIP PLANNING

If this move is part of a larger plan, an attorney can make sure the purchase is titled and structured the way
you intend.

A  T I P  F R O M  T I M

“I will flag these at the right moments so nothing is a surprise, and I will recommend
attorney or advisor review wherever it is appropriate.”

Q C  H O M E  A D V I S O R S G O O D  T O  K N O W
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T I M  P E T R I N E C ,  R E A LTO R ®

A B O U T

Working With Me

Most people see a house. Tim sees a financial decision.

That distinction shapes every conversation. When Tim works with a seller, he is
thinking about what buyers in the current market will actually pay, which
improvements move the needle, and how to create the kind of early
momentum that drives stronger offers. When he works with a buyer, he is
evaluating the neighborhood trajectory, the exit potential, and the real cost of
ownership over time, not just whether the layout works.

Before real estate, Tim spent years at Edward Jones as a Financial Advisor,
learning how to evaluate investments in terms of long-term value, risk, and
return. He later built and led the Sales and Service division of a digital agency
inside a medical device company. Those two experiences gave him a way of
thinking about pricing that goes beyond what a typical market report shows. He understands it as strategy.

Since 2020, Tim has closed more than 200 transactions across the greater Charlotte region and nearby South
Carolina communities. He also invests actively in real estate, with firsthand experience in property acquisitions, flips,
long-term rentals, and short-term rentals. That experience changes how he evaluates every property he walks
through.

His practice is built on a one-on-one model. Every client works directly with Tim, from the first conversation through
closing. No handoffs, no team assistants handling the parts of the process that matter most. That is a deliberate
choice, and it shapes everything about how he works.

Tim has called Charlotte home since 2007. Eighteen years of watching this city grow has given him a depth of
knowledge about how its neighborhoods work, how they have changed, and what those changes mean for the
decisions clients make today.

Ready when you are. Tim Petrinec, REALTOR®
(704) 771-0815

tim.petrinec@bhhscarolinas.com
qchomeadvisors.com
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